HAIIMOHAJIbHA A1 DKOHOMUKA: BEKTOPBI PA3BBUTUA
NATIONAL ECONOMY: DEVELOPMENT VECTORS

MPHTH 06.81.55
JELClassification: M31
DOI: https://doi.org/10.52821/2789-4401-2024-5-69-82

BUBJIMOMETPUYECKHA AHAJIN3 UCCJEIOBAHUM
CEI'MEHTALIMUA PBIHKA BBICIHEI'O OBPA30OBAHUA

A. 1. HcaeBa', JI. K. Baiimaram6eroBa "
'Vausepcurer Hapxos, r. Anmarsr, Pecy6nka Kasaxcran

AHHOTALIMUA

Lenv uccreoosanus 3aKI0YacTCsl B MPOBEJACHUN OMOJIMOMETPUIECKOTO aHAIN3a HayqYHOH JIUTEpaTyphl B
00J1aCTH CerMEHTAIlUN PBIHKA BBICIIIETO 00pa30BaHUs JJIsl BBISBICHUS TCHJCHIIMI B JaHHOH 001acTH HccIie-
JIOBaHUH.

Memooonoeusi ucciedosanus. JIjis CUHTE3a OIEHKHA HCCIICIOBAHUN OBLIT MCIIOIB30BAaH OMOIMOMETpHYC-
ckuif Mmeton. COOp peIeBaHTHBIX HAYYHBIX CTATEH OCYIIECTBISIICS B MEXKIyHApPOIHOUM Oa3e Scopus, rae uc-
OJIL30BAJIMCH KJTFOUEBBIC CIIOBA HA aHTJIMICKOM si3bike, Kak «marketing in higher educationy», «consumersy,
«higher education», «market segmentation». b0 mpoBeieHO H3yueHne padoT HanboIee U3BECTHHIX aBTOPOB,
WICCIIEIOBAHNHN M ITyOIUKAIINH, COIEPIKAIIINX B3aNMOCBSI3M MEKy MAPKETHHIOM B 00pa30BaHUN U CETMEHTa-
IUel phIHKa BhICIIEro oOpa3oBanus. [y BU3yann3anuu TaHHBIX UCIONIB30BANACh aHATMTHKA 0a3bl JAHHBIX
Scopus, 115 aHaIM3a KIIOYEBBIX CJIOB MCIIOIB30BAJICS MPOTpaMMHBIH HHCTpYMeHT VOSviewer.

OpucuHanbHoCme UCCIe008aHUS 3AKITIOYACTCS B CUCTEMATH3AIUY TI0JIX0/I0B B CETMEHTUPOBAHNHU PhIHKA
BBICIIIET0 00pa30BaHU U MPENICTABISAET BKJIA]] B pa3BUTHE CTPATETHUECKON CETrMEHTAIH 00pa30BaTEIbHBIX
YCITYT BBICIICH MIKOJBI.

Pezynomamul uccredosanus. bubnnomerpudeckuii aHanu3 npoBeAcH mo 90 HayYHBIM CTaThsIM, U3 KOTO-
peIx ObuTH O0TOOpaHbl 20 cTaTel ¢ BBICOKUM YPOBHEM ITUTUPOBaHUs U3 10 Hay4HBIX )KYPHAJIOB, OIYyOIUKO-
BaHHBIX B MEXJIyHAPOJHOW 0a3e JaHHBIX Scopus. Pe3ynbTaThl MOKa3bIBalOT 3HAYUTEIBHBIA POCT MHTEpEca
K TeMe CeTMEHTAIlNX Ha PHIHKE BHICIIEr0 0Opa30BaHMs, YTO OTPAKAETCS B YBEIMYECHUHU KOJIMYECTBA MyOH-
Kanuit 00 00pa3oBaHNH, MAPKETHHIEC U COLMAIBHBIX HayKax. Bo MHOTUX HMCCIIEIOBaHUSX TPAIUIIMOHHO OCO-
00e BHHUMAaHUE YCISSTCS CErMEHTAIlUH CTYICHTOB, OJJHAKO IISJIEBOH ay IMTOPUEH PacCMaTPUBAIOTCS TAKXKE U
aOWUTypUEHTHI, POAUTENH, PA0OTOAATENH, BRITYCKHUKH. /1)1 Oy IylInuX Mccae0BaHui aBTOPEI PEKOMEHIYIOT
c(hOKyCcHpOBaTHCS Ha CETMEHTAIINN MEK/TyHAPOIHBIX CTYJEHTOB, CIIeIIU(UKE TOPOJICKHUX U CEIbCKUX CErMEH-
TOB CTYJICHTOB, a TAKXKE PACCMOTPETh OCOOCHHOCTH CETMEHTAIMH BBIITYCKHUKOB. YUUTHIBAS HEAOCTATOYHYIO
M3Y4YCHHOCTh CETMEHTOB Ha PBIHKE BBICIIEro oOpa3oBanus KazaxcraHa, 3TO HallpaBlieHUE NPE/ICTABISET CO-
00 TaKke KIIFOYeBOH BEKTOP /ISl OyAYIIUX HCCIIEeTOBAHHA.

Knrouesole cnosa: cerMeHTaITus, BEICIIee 00pa3oBaHue, ONOIMOMETPHICCKII aHaIN3, MAPKETHHT B 00pa-
30BaHMU, MOTPEOUTETHCKOE TOBEICHHE.

BBEJEHHUE

3a mocnenHue IECSTUIETHS BhICIIEee 00pa30BaHNE IPETEPIIEIO 3HAUUTEIIbHBIC H3MEHEHUS B CBSI3U C yBe-
JMYEHUEM YKCIIa TIOCTYIAIONX, MOOMIIBHOCTBIO CTYJICHTOB, Pa3HOOOpa3UeM MPEIOCTABISIEMbIX YCIIYT, JH-
HAMUKOHM HayuYHBIX MCCJICIOBAHUI W TEXHOJOrHi. B yHHBepcuTerax 1o Bcemy mMupy oOydaercs okosio 254
MWIIHOHOB CTYJEHTOB, YHUCJIO KOTOPBIX 3a nocieanue 20 et 6onee yeM yIBOMIOCH U MPOAOJDKAET PacTH.
Tem He MeHee, HECMOTPSI Ha PE3KUI POCT cripoca, o0mmid KodpUIIMEHT 3a4uCIIeHus cocTaBisieT 42 %, 3Ha-
YUTETHHO pa3iInyaronuiics Mexxay crpanamu u pernoram [ 1]. [langemus COVID-19 eme 6onbiie u3MeHma
CHCTEMY IIPEJOCTABICHHUS YCIYT BBICHIEr0 00pa30BaHMsl, MOATATKUBAsE YHUBEPCUTETHI K aJanTally U BHEApE-
HUIO HOBBIX (hopmMaToB o0yueHus. B cBa3u ¢ atum asst Oosnee 3pPeKTUBHOTO YIOBIETBOPEHHS NOTPEOHOCTEH
CTYCHTOB M Pa3BUTHUS 00pa30BaTEILHBIX IPOTPAMM BOIIPOC CETMEHTAIIMM PHIHKA BBICLIETO 00pa30BaHuUs SIB-
JSIeTCSl TOCTATOYHO aKTyaIbHBIM.
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Just yeriemHOro (yHKIMOHUPOBAHUSI YHHBEPCUTETaM HE00X0IUMO 3(h(hEeKTUBHO MPHUBIIEKATh CTYIECHTOB
Y BHUMaHHE WX POJMTENEH, MOICPKUBATh MPOYHBIE CBS3U C BHIITYCKHUKAMH, IPUBJIEKAThH JOHOPOB H Y/I0B-
JICTBOPSTh UX OXKUJAHUS, a TaKKe 00ecreunBaTh BOCTPEOOBAHHOCTh CBOMX BBIMMYCKHUKOB HA PBHIHKE TPYJa.
Kaxxnast u3 5Tux rpymii - Oy yniue CTyeHThI, POAUTEINH, BBIITYCKHUKHY, JOHOPHI M pa00TOIATEIH - IMEET CBOU
YHHUKaJIbHBIC IPHOPUTETHI U TPEOOBAHMS K Pa3IMYHBIM acleKTaM 00pa3oBaTeIbHBIX MPOTrPaMM YHUBEPCHUTE-
TOB. CIIOKHOCTH OZTHOBPEMEHHOTO 00CTY)KHBaHUSI 3TUX PA3HOPOAHBIX TPYII 3aKIIF0UaeTCs IIIaBHBIM 00pa3oM
B pa3InYMsAX UX OXKHJAHWH OT YHUBEpCHTETA. Pa3nuHble CerMEHTHI PhIHKA UMEIOT pa3Hble MOTPEOHOCTH H
[0-pa3HOMY BOCIIPHHUMAIOT [IEHHOCTH YCIIYT, IPEJOCTABISIEMBIX YHUBEPCUTETAMH.

CornacHo uccne0BaHusAM paboT Takux aBTOpoB, Kak JI. Kanyk u X. XaHceH, cerMmeHTalus pbIHKa B BBIC-
1ieM 00pa30BaHUU TPEACTABISET COO0M YCTOSBIIMICS CTPATErMYSCKUI ITOIX 0/, pa3CIIIONINi TOTCHIIHAb-
HBIH PBIHOK Ha TPYMIbI MOTpeOuTeNel ¢ 00MMMHU OTPEOHOCTSIMH, IECHHOCTSMHU U XapaKTePUCTHKAMHU. DTOT
METOJI OCHOBBIBAETCS HA MAPKETHHTOBBIX HCCIIEJOBAHMSIX, KOTOPBIC MOKA3bIBAIOT, YTO CTYICHTOB MOYKHO pa3-
JISTUTH Ha TPYTIIBI 110 MTOBEACHUIO, PEIICHUSIM U XapaKTepUCTUKaM [2]. B 3Toi CBs3H, METbI0 UCCICTOBAHUS
SIBIISIETCSL MIPOBE/ICHHE OMOIMOMETPUYECKOTO aHaln3a HAY4YHBIX ITyONMKaIlUi, MOCBAIICHHBIX CErMEHTAINU
PBIHKA BBICIIIET0 00pa30BaHusl ISl OLIEHKH TyOWHBI H3YYEHHOCTH JAHHOW TEMBI U BBISBICHHUS €€ KIIFOUEBbIX
HaIIPABJICHUM.

00630p uTepaTypbl. AMepukanckuii mpodeccop mapkerurra Y. Cmut [3] BBeJ HJICH CErMEHTAIIUU PhIH-
Ka B MapKeTHHIOBYIO TepMHHOJIOTHIO B 1956 roxy. OcHOBHas ujiesd aBTopa 3aKirodasach B JeeHUH KIHeH-
TOB Ha OIpeJelICHHbIE KaTeropuu. DT0 ObLJIO BaYKHBIM IIarOM B pa3paboTKe CTpaTerdii KOMIAaHWH, YTOOBI
oHU Mornu Oosniee d(h(HEKTUBHO BIMATH HA pa3lUyuHbIE TPYIIbl oTpeduteneit [4]. Takoe kKoHIenTyaabHOE
HaTpaBJIeHHE U3yYeHHsI phIHKA BKIFOUAET B ce0sl OOIIMPHOE MOJIe HCCIIEA0BAHUN, KOTOPOE BKIFOYAET B ce0sl
olpe/esieHHe PhIHKA, aHAIN3 TTOBEJICHUS IIOTPeOUTENeH, BBIOOP 0a30BbIX MEPEMEHHBIX U IPUHSITHE PEIICHUH
PYKOBOJICTBOM.

CerMeHTanus ppIHKa MO3BOJISIET KOMIIAHUSM ONPEAETUTh HanOojiee BBINOAHbBIX TIOTpeOuTeNei, qeTanusu-
pOBaTh MX MOTPEOHOCTH U Ha ATON OCHOBE chopMUPOBATH CTpaTeruto no3unnonuposanus [5]. Ilpouecc cer-
MEHTAIUH SIBIISICTCSI CIIOKHBIM M3-32 AMHAMHYHOCTH PBIHKA, a TAKXKE M3-32 HEOOXOIUMOCTH MTOUCKA Pa3iny-
HBIX ONTUMAaJIbHBIX KPUTEPUEB U YHUKAJIBHBIX MOJIXOA0B ISl KQKIOr0 PHIHOYHOTO cermenrta. HeoOxomumo
OTMETHTH, YTO PA3INYHbIC CETMEHTHI PEarnpyIOT Ha MAPKETHHTOBBIE CTUMYJIBI ITO-pa3HoOMY [6].

LentpanpHas 3ajaua cerMEHTAIIMU PhIHKA COCTOUT B aHAJIN3E TIPEANIOYTCHUH MMOTpeOUTENeH, TaK KaK 3TH
MPEIOUTEHHS CIy)KaT QyHIAMEHTOM JJisl pa3paboTKU CTpaTerul MAPKETHHTOBOM JiesiTeNbHOCTH. MHAMBHTY-
aJIbHBIE TIPEANOUTEHUST KaXKI0T0 OTpeduTenst (GOPMHUPYIOTCS HA OCHOBE KOMILIEKCHOTO PACCMOTPEHHUS pas-
JIMYHBIX aCIIEKTOB OIICHKHM TOBapoB u yciyr [6]. IIpoliecc cerMeHTalnu MOKHO OIUCATh CIEIYIOIUM 00pa-
30M: ONpe/IeJICHNE PhIHKA, CETMEHTAIIMS PBIHKA, BEIOOP IIEJIEBBIX CETMEHTOB M [TO3UIIMOHUPOBaHNE OpeH/a B
KaX7I0M M3 IIeJIEBBIX CErMEHTOB [7].

Ha sTame cermeHTanuu onpeaenstoTcs IepeMeHHbIe - MHOXKECTBO aTprOyTOB, IPUMEHSIEMbBIX IS KJIACCH-
(uKaIMY KIUEHTOB 1O cerMeHTaM. /laHHbIe TepeMeHHbIe MOTYT ObITh 000OMEHHBIMH, TO €CTh HE 3aBUCSIIHU-
MU OT KOHKPETHOTO TIPOYKTa, YCIYTH MK OOCTOSTEIBbCTB, & TAKXKE CIIEHUPHUSCKIMH JUTS TIPOYKTA, TO €CTh
HETIOCPEICTBEHHO CBSI3aHHBIMHE C KIIMEHTOM U IPOLyKTOM [6]. Jlaee oHn kiaccuuupyroTcs Ha IoKazaTeln
MaKpo- ¥ MUKPOYPOBHSI, TJIe MAKPOYPOBHEBBIE ITOKA3ATENH, BKIIIOYast JKOHOMUYECKUE, TEXHOJIOTHIECKHUE, Te-
orpaduueckue, KyJIbTypHbIE U JeMorpaduueckne GakTopbl MAPKETUHIOBOH Cpeibl, KOTOpbIE 00BIYHO MTPUMe-
HSIIOTCSI TIPU aHaJIM3e Ha YPOBHE CTpaH. DTH [OKa3aTeNt, XOTh M 00eCIeunBaloT 00IIee MOHUMaHNE PBIHKA, HO
HE JJAI0T JeTATM3UPOBaHHON HH(OpMAIINK, HEOOXOUMOM ISl IPUHSATHSI YIIPABICHUECKUX PEIICHUH H3-3a HX
arperupoBaHHOrO Xapakrepa [6]. B oTnuune oT 3T0ro, MUKpOypOBHEBBIE [TOKA3aTENH, CBSI3aHHBIE C KOHKPET-
HBIMU TIOTPEOHOCTSMH M MPEANOYTCHUSMHU KINEHTOB, MPUMEHSIOTCS ISl TIYOOKOro aHalln3a KOHKPETHBIX
LEJIEBBIX TPYIII, BKJIIOYast, HAPUMED, TICUXoTrpaduyeckre 1 MoBeJeHYeCKHE XapaKTePUCTHKH OTpeOuTenel
Ha MOTPEOUTENILCKUX PhIHKAX [7].

B menom, cymiecTByrome METOIbl CErMEHTAUN PhIHKA MOXKHO KJIaCCH(UIIMPOBATh HA JBa OCHOBHBIX
HaTpaBJICHUsI: allpUOPHBIE U allOCTEPHOPHBIE MOAXO/bl. B anmpropHBIX MOAX0aX KOMIIAHUSIM HEOOXO0JMMO
3apaHee ONpeleNIUTh THIT U KOJIWYECTBO CEIMEHTOB Ha OCHOBE TPEIBAPHUTENILHBIX 3HAHWN WM Ipejroa-
raeMbix (akTOpOB, CBA3aHHBIX C MMOTPEOUTEISIMU, YCIIyraMH MM TOBapamH (TaKMX Kak JeMorpaduieckue
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XapaKTePUCTUKH, 00BEMbI MOKYNOK W reorpaduueckue 30HbI) [8]. B oTimume oT ampHOpHBIX MOAXOIOB,
aroCTEPUOPHBIE METOJII OCYILIECTBISAIOT MPUHATHE PEHIEHWH O CerMEHTAllMU IyTeM HelOCpPEICTBEHHOTO
aHaJIM3a JaHHBIX PHIHKA.

B pamkax cermeHTanu B MCCIEOBaHUIX BhICIIETO0 00pa30BaHUs, YUUTHIBAS Pa3IMuHbIe TIOTPEOHOCTH U
0COOEHHOCTH CTYJICHTOB, AeMorpaduiecKkasi cerMeHTanus [9] ¢ y4eToM pa3iIMyHbIX BO3PACTHBIX TPYII SBIIS-
eTcs penieBaHTHOW. Taroke Ha BEIOOpP 00pa30BaTEIbHOTO YUPEXKICHUS MOTCHIIMAIBHBIMU CTYJICHTAMH MOTYT
OKa3bIBaTh BIMSHUE PAllMOHANBHBIC ¥ AMOIMOHAIIBHBIE ACTIeKThl WM TICUXOTpauyeckue MoKa3aTel , CBs-
3aHHBIE C COIHAIBHO-9KOHOMUYECKHUM MOJIOKEHHEM CTYJEeHTOB. Bo MHOTHX cilydasix CIpoc Ha orpenesicH-
HbIE CIIEIIMAJILHOCTH CO CTOPOHBI CTY/IEHTOB SBJISIETCA OTPAKEHUEM CIIPOCa HAa HUX CO CTOPOHBI IPOMBIIIIICH-
HOCTH, TIPaBUTEJILCTBA U IPYTUX OpraHu3aluil. DTa eCTeCTBEHHAs CErMEHTaIHsI CIIOCOOCTBYET AajbHEHIIeH
mruddepeHnuanuu 00pa3oBaTeIbHBIX NPEAIOKCHNH, YTO MOITBEPKIACTCS yBEITMUCHHEM YHCIa HOBBIX MPO-
rpamm, JOTIOJHUTEIbHBIX 00pa30BaTEIbHBIX HANPABICHHUH (MINor) ¥ CrenuaIn3alii.

CerMeHTalus TaK)Ke OCYIIECTBIISIETCS HA OCHOBE TPEANIOYTECHUH CTYICHTOB 110 (popMaM 00yUueHHs OHJIAIH
u o ait popm oOyuenus [10], a Takke pa3aesieHUs] UX HA MEXKIYHAPOIHBIX U MECTHBIX CTYZeHTOB [11].
Kpome Toro, amsi OlleHKH TIOBEICHUSI CTYJICHTOB Ha PBIHKE BBICIIETO 00pa30BaHUsI UCTIONB3YeTCs TIOBEICHYe-
CKasi CerMEeHTaIHsI, KoTopasl BKIIo4aeT B ce0st mHTepec K hopmam o0ydeHus (OYHasl UM 3a049Hast) M TIPEIoY-
TEHHS 110 TIporpaMmaM. Pazinnynbie Mojenn ncuxorpaduieckoi cerMeHTanuy, Takue kak Parthenon Group,
Pa3IemsIoT yYaluxcsl B pa3Hble TPYIIBI B 3aBUCUMOCTH OT UX KapbePHBIX IIeNel mocie ooyueHus [12].

O. AHTaMONIKMHA U COaBTOPHI MPEIUIOKMIN CICTYIONIYI0 METOJMKY 10 aHaIu3y U KiacCH(UKAIH pa3-
JUYHBIX ()OPM BBICIIETO 00pa30BaHUs C UCIIOJIB30BAHNEM CETMEHTAIUN. DTa METOJINKA aHAIN3a M CerMeH-
TaI[MH PbIHKA 00Pa30BaTENIbHBIX YCIYT BKIIOYAET MATh ATANOB: aHAIN3 PhIHKA, CETMEHTALNs TOTpEOUTENeH,
yrTyOJICHHBIN aHallM3 CETMEHTOB, UCCIIEIOBaHNE (PaKTOPOB, BIUSIONIUX Ha MOBEICHHE, U BBIOOP (GopMbI 00-
yuenwust [13]. CHauana mpoBOIUTCS BCECTOPOHHUN aHAIN3 PBIHKA JJI1 IOHUMAHUSI €r0 TEKYIIEro COCTOSHUS
W TeH/ICHIHMI. 3aTeM MOTpeOUTeNH ACTSTCS Ha IBE TPYIIIbI: NIKOJIBHUKU U a0UTYPUEHTSI, IJIsl aHATT|3a UX 1o~
TpeOHOCTEH M KIIMEHTCKUX MOTHBOB B YCIIyTax BbICIIero o0pa3oBaHus. YTIIyOJIeHHBIN aHAIN3 KaX 101 TpyII-
ITbI BEISIBIISICT KITFOUEBBIE (DAaKTOPBI, BIUSIONINE HA UX MTOBEJCHNE U pelieHus. Ha OCHOBaHMM DTHX JaHHBIX BbI-
Oupaercs noaxojsmas Gopma oO0yueHHs U OTIPeIeNIIeTCs MO3UIHS By3a Ha PhIHKE, YTO MO3BOJISIET pa3pado-
TaTh eMy 3(pPeKTUBHYIO CTpaTeruto AJisi MPUBICUYEHHSI CTYACHTOB U YAOBJIECTBOPEHUS HX oTpeOHOCTeM [13].

A. JlxeiiMc ¥ COaBTOPBI U3ydYalld CEIMEHTAIMIO CPEIN BBITYCKHHKOB, 2 IMEHHO MX (DMIIaHTPONNYECKHE
HaMepeHust 3a00THTHCS O TIOBBIICHUH KayecTBa JKU3HU JIF0Iel 1 00IIecTBa B LIEJIOM B pa3pese JIByX CerMeH-
TOB «3pEeJble BBITYCKHUKI» U «MOJIOJIbIE BBIITYCKHUKI». ABTOpaMH ObIO OTMEYEHO, YTO HEYMEHHUE ONpeie-
JIUTH U Y4eCTh YHUKAJIbHBIE KaueCTBa BBIITYCKHUKOB MOXET IIPUBECTH K HEPALMOHAILHOMY HAIIPaBIECHHIO pe-
CYPCOB M HETATHBHO OTPA3UThCS HA UMUJDKE yueOHOTO 3aBEICHUS U yJIOBIETBOPEHUH MOTPEOHOCTEH IpyTruX
3aMHTEPECOBaHHBIX CTOPOH. [Ipn pazpaboTke cTparernyu cerMeHTaluu Il yIpaBieHus: 00pa3oBaTeIbHbIMU
YUPEKICHUSIMA BaKHO YYUTBIBATh 3TH 3JIEMEHTBHI.

Takum 00pa3oM, cerMeHTaIMs SBJISIETCS aKTyallbHOW TEMOH Ha PhIHKE 00pa3oBaTEeNIbHBIX YCIIYT BBICIICH
IIKOJIbI, OTPAXKAIOIICH HEOOXOIUMOCTh aJlalTalluU €€ YUPSKICHUN K M3MEHSFOIIUMCS TIOTPEOHOCTSAM U 0XKH-
JAHUSIM Pa3IMYHBIX TPYII 00yUYaroIIuXCs.

OcHoBHBIE MOJIOKeHHUSI HccefoBaHus. HOBHM3HA HACTOSIIEr0 HCCIeI0BaHUS COCTOUT B IPOBEIEHUU
aHaJM3a JIMTepaTypsbl, Kacarolleiics cerMeHTalluu NoTpeduTeNeil Ha pelHKEe BhICHIEro 00pa3oBaHMs, a Tak-
e B ONpeeTICHUU Hanboee akTyalbHBIX M MEPCIIEKTUBHBIX HAPABICHH B 9TOH 00JIACTH B COBPEMEHHBIX
HCTOYHUKAX B YCIOBUSIX H3MEHUBILIUXCS 110 COAEPIKATENBHOM TiyOrHe (PakTOpOB MapKETHHTOBON Cpe/Ibl ATO-
ro peiHKa. OOBEKTOM HCCIEOBAaHHS CTAIN HAy4HbIC IMyOJIMKAIlMH, 3apeTHCTPUPOBAHHBIE B 0a3axX JaHHBIX
Scopus. [IpeaMeTom ncciieoBaHUs ONpeIeeHa CerMEHTAIMSI PIHKA YCIIYT YUPEkKACHUH BBICIIET0 00pa3o-
BaHMs. OCHOBHBIM METOZIOM M3Y4eHHUsI € sIBIIsieTCS OMOIMOMETPUYECKUI aHATTU3.

AKTyaJIbHOCTh HANMCaHUS aHAJUTUYECKOro 0030pa JHUTEpaTyphbl MOJYEPKHUBAIOT JOCTYIIHBIE CTAaThbU
W KypHasbl B 0a3ze maHHBIX Scopus. B xone ananmsa Obuto HaiineHo 90 craTeu W 28 KypHAJIOB, U3 KOTO-
pBIX OBUIO 0TOOpaHO HambOosiee pesieBaHTHBIX 20 crateit U3 10 KypHAJIOB ¢ BHICOKUM YPOBHEM IUTHPOBA-
HUS A7s1 Oosiee JeTanbHOro m3ydeHus. Takas BHIOOpKa IMO3BOJISIET JAaTh MOJIHBIA OTBET HA MOCTABICHHYIO
Hay4YHYIO IpobiiemMy.
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OCHOBHASA YACTb UCCJIEJOBAHUS

I[IpumensieMble MeTOIBI ccaeq0BaHusI. [ aHAIH3a HAYYHBIX TyOJIUKAIIMK 110 TeMe CeTMEHTAIHHU 110~
TPEOUTENHLCKOTO PHIHKA B c(epe BBICIIETO 00pa30BaHMs OBLI MPUMEHEH OMOIMOMETPUUECKHA METOM. DTO
BKITIOYAET B ce0sl OTpeJieieHNe KITFOUYEBbIX HAITPABICHUH MCCIIE/IOBAHHI, OCHOBHBIX aBTOPOB, HanOoIee BIU-
ATENLHBIX Pa0OT, a TAKXKE BBISBICHNUE TEHJICHIIMN, CYNECTBYIOIIUX TTOAX0JI0B M OCHOBHBIX MPOOJIEMATHK B
9TOH 00nacTy. JlaHHBIH TpollecC HAYMHAETCS C TOMCKA HAanOoliee aKTyaIbHBIX U COOTBETCTBYIOIINX MaTepHa-
JIOB B pa3iM4YHbIX 0a3aX JaHHBIX, OMOIUOTEKAX U AJIEKTPOHHBIX pecypcax. CIeAy oM IaroM sBJISIeTCs 3Tam
oTOOpa, T/Ie BCE HCTOYHUKHU OIICHUBAIOTCS 110 3HAYUMOCTH, aBTOPUTETHOCTH M aKTyalbHOCTH [14]. B mannoit
paboTe Takke OBUT OCYIIECTBICH aHAIN3a UTHPOBAHMUS, SBISIONIETOCS KIFOYEBBIM AJIEMEHTOM OHMOIHOMe-
TPUYIECKOTO UCCIICIOBAHUS, M KOHTECHT-aHaIH3. J{Jsl BU3yaInIiK TaHHBIX HCIOIh30BATACh aHAITUTHKA Scopus
u nHCTpyMeHTa VOSviewer.

Scopus nMeeT MHOXKECTBO MPEUMYIIECTB [0 CPABHEHHUIO C IPYyTrUMH 0a3aMU IAHHBIX, B CBS3U C DTHM ITOUCK
MIPOBOIMJICS UIMEHHO B dTOW MEXIYHApPOIHOH 0a3e, Tak Kak Iuratdopma MUpoKo oxBaTeiBaeT Oomee 25 000
aKaJIEMUYECKUX KYPHAIOB. SCOPUS MMO3BOJII HAM UCKATh JKYPHAJIbI, 10 KJIIFOYEBBIM CIIOBaM, U y3HATh KOJIH-
YECTBO ITUTUPOBAHUN M1 Kaxknoit cratbu ¢ 2000 mo 2023 rr. [15]. AIropuT™ IpoBeacHUS 0TOOpa HAYUHBIX
MyOIMKAIUIA 10 BEIOPaHHOMY HaIpPaBIICHUIO NIPE/ICTaBIICH HA pUCYHKE 1.

o OrpaHu4eHo KypHaIbHBIMU o
Ilouck Ha aHrIMHCKOM: OrpaHu4eHo peAMeTHOH
CTaTbAMH, yJaJICHbl KHUTH,
CerMeHTallus, BbIcIIee 00JIaCTBIO: COIL[HANTBHBIC
IJIaBbl KHUT, MaTepUalbl
o0pazoBaHme. HayKH, OM3HEC, MCHEIKMEHT.
KOH(EPEHIIUH.
PesyabTar: PesyabTar:
PesyabTar:
1 004 crareii L 90 crarei
N J (__ Serare J N J

Pucynox 1 — Ilporecc BEIOOpa crivicKa MyOJUKAIANA TSI aHATTA3a
[Ipumeuanue — cocTaBICHO aBTOPaMU

B xone ananm3a BCTOYHUKOB 0a3bl JAHHBIX SCOPUS MMOMCK OCYIIECTBIISIICS COTIACHO CIIEAYIONTUX TEPMH-
HOB Ha aHTJIMHACKOM S3BIKE «CETMEHTAIMs» B HA3BAaHUH, aHHOTAIIMH U KIIFOUEBBIX CJIOBAX, B PE3YJIHTATE BBISB-
JIEHO 5 656 COOTBETCTBYIONINX MTOKyMEHTA. 3aTeM K ITOMCKY OBLI TOOABIICH TEPMUH «BBICIIIEE 00pa30BaHHUEY,
B pe3yJIbTaTe 4ero KoiamdecTBo crareit mocturio 1004. HecMoTps Ha oOMmHpHEI 00BeM ITyOJIMKAITHi, KOTO-
pBI€ Ka3aJIich PeeBAaHTHBIMHU 110 3asIBIIEHHON TeMaTHKe, 3HAUNTENIbHAS YaCTh NCTOYHUKOB JIEMOHCTPHpOBaja
JIUIIb KOCBEHHOE COOTBETCTBHE HCCiexyeMoMy Borpocy. [1o 9Toi mpudnHe ObLT OCYIIECTBIIEH TIIATENbHBIH
0TOOp HayYHBIX pabOT, HETTOCPEACTBEHHO U TIYOOKO 3aTparuBarOINX MPEIMET HCCIeT0BaHMS, YTO TI03BOJIH-
70 chopMUpPOBaATH 0a3UC TUTEPATYPHI, TOYHO COOTBETCTBYIOUIUH ENIM U 3a/1a4aM aHanu3a. B urore Obu1o
oToOpano 90 craTel, CTaBIIIX OCHOBOU 11 OMOTHOMETPHICCKOTO aHAIN3a M, KOTOPBIE SBIISIOTCS Haubosee
peNeBaHTHBIMU IO MiccheayemMon Teme. Jlanee, ncxoast u3 TIIyOMHHOTO OTPACIIEBOTO aHAIM3a OBIIO BHIOPAHO
20 crareit u3 10 HayYHBIX KYypPHAJIOB, BBIITYCKA€MbIX aBTOPUTETHBIMU MEXKIYHAPOIHBIMH aKaJIeMUIeCKUMU
W3JIAaHUSIMH C BBICOKUM YPOBHEM ITUTHPOBAHMS.

buGmmomeTpudeckue mokasareny AEMOHCTPUPYIOT YPOBEHb aKTHBHOCTH M PE3YJIbTATHBHOCTH (DyHIaMeH-
TAJIGHBIX M TPUKJIAIHBIX UCCIIEIOBAHUI B M3ydaeMOi 00JacTi. DTOT CPaBHUTEIFHO HOBBIN MOAXO[ K KOJTHYe-
CTBEHHOMY aHaJIM3y HayKH O CETMEHTAINX Ha PHIHKE BBICIIIETO 00Pa30BaHMS TIO3BOJIHII C TEOPETHIECKON TOUKH
3pEeHHs BBIIBUTH BKIJIAJ HanOOJee 3HAYMMBIX 3a TOocieHue 23 To1a HCTOYHUKOB B pa3BUTHE JTAHHOW 00iacTu
Hayku. [IpakTrdeckas 3HAYMMOCTD Pe3yIbTaTOB OMOIMOMETPHUIECKON OIIEHKH JINTePaTyphl IO HAYKE O CETMEH-
TaITUH TTOTPEOUTENCH BHICIIIEro 00pa30BaHuUs 3aKII0YaeTcsl B €€ BKIaAe B co3laHue Onommorpaduaeckux 06a3
PENeBaHTHBIX JAHHBIX IO TEME UCCIIEIOBAHMS 1 B TAPTeTHPOBAHNE HAYKOBEACHUS 110 TEME UCCIIeIOBAHUS.

Pe3yabTaThl ncceqoBanust U oocy:xaeHue. [IpoBeneHHbIN ONOIMOMETPUIECKUI aHAIN3 HAYIHBIX ITy-
Onmukanuit 6a3bl Scopus MoKa3ajil 3HAYUTEIHHBIN POCT HHTEPECa B ITOCIEAHNE TO/IbI K UCCIIEOBAHUSIM CETMEH-
TaIli{ B BBICIIIEM 00pa30BaHWH. bONBIIMHCTBO pabOT OMyOIMKOBAHEI B 00JIaCTAX 00pa30BaHUsI, MapKETHHTA
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Y CerMEHTAIH PhIHKAa 00pa30BaTeNbHBIX YCIYT BBICHIMX HIKOJ. PUCYHOK 2 MIUTIOCTPUPYET TUHAMUKY KOJIH-
YecTBa HayYHBIX MyOJMKAIMHI 110 TEME CETMEHTAIMY B BBIcIIeM o0pa3zoBanuu 3a nepuo/ ¢ 2000 mo 2023 rog.
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Pucynok 2 — KonruecTBo HayqHBIX ITyONUKAIMK 110 CETMEHTAIUU
B BhIcHIeM oOpazoBanuu 3a 2000-2023 rr.

IIpumeuanue — cocTaBlieHO aBTOPaMU Ha OCHOBE UCTOYHUKA [16]

Hauwunast ¢ Tpex mybnukanuii B 2000 roay, KOIAYECTBO MyOINKaIMiA MOCTENIEHHO YBEITNYUBACTCS, UCITBI-
ThIBasi He3HAYMTENbHBIC Kosebanus, u B 2023 roay ObLI0 0omyOIMKOBaHO 8 HAy4YHBIX MyOumkanmid. [Tomnoxu-
TeJIbHAs JMHAMHUKA CBUICTENILCTBYET 00 aKTHBHOM MHTEPECE K TeMe CETMEHTAIMU B chepe BhICIIEro oopaso-
BaHUsI, TAK)KE 3TO MOXKET ObITh BBI3BAHO YCHJIUBAIOIICHCS HAIMOHAIBHON M MEKIYHAPOIHON KOHKYPEHIIMEH
MEXJ1y Y4EOHBIMH 3aBEJACHUSIMU U HEOOXOIMMOCThIO 00JIEe TOYHO HACTpaMBaTh O0OpPa30BATEIIbHBIC YCIYTU
OJT HYK/Ibl PA3IIUYHBIX IPYMIT CTYACHTOB. CTOUT OTMETHTD, YTO OOIINH 00BbEM yOIMKAIUH, TOCBSIIEHHBIX
npobJjeMaTHKe MapKeTHHTa B cdepe Bbiciiero oopazoBanusi Kazaxcrana, octaércesi CpaBHUTENBHO HEOOIb-
MM, B YaCTHOCTH IyOJIMKALIMU 110 TEME CErMEHTAIMK B 0a3e SCOpus OTCYTCTBYIOT. DTO CBHJIETEIILCTBYET
0 3aMETHOM JIe(UIINTE HAYYHBIX paboT, OCBEUIAIONINX MAPKETHHIOBBIE CTPATEIMH, METOABI CETMEHTAIH H
[MOHUMAaHNe HBIHEIIHETo MOTPeOUTENsl HA PhIHKE BBICIIET0 00pa30BaHus B JaHHOW CTpaHe.

PucyHok 3 wimrocTpupyeT J0JII0 HayYHBIX ITyOIMKAaIUi 10 TeMe CErMEHTAIlMH B BBICIIEM 00pa30BaHH 32
nepuon ¢ 2000 mo 2023 rox B pazpese cTpaH.
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Pucynoxk 3 — [lons HayuHbIX yOmKanuii mo ctpanam 3a 2000-2023 rr.

IIpumeuanue — cocTaBlieHO aBTOPaMU Ha OCHOBE UCTOYHUKA [16]
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Cornacuo pucyHky 3 CIIA 3aHuMar0T HauOOJIBIIYIO OO 110 KOJUYECTBY HAYYHBIX ITyOJIMKAIIUN 110 TEME
CerMEHTAIMH B BBICIIIEM 00pa30BaHWU 3a rnociennue 25 net — 19 %, 3a aumu ciexyer Kuraii u Ucnanust ¢ 7
%. BenukoOpuranus umeet 5 %, ABctpanus, Yunu, @pannyst - o 4 %. ['epmanus, bpazunust, Kanaga BMecte
COCTAaBIISIIOT MeHbIIUe J1oaH - 110 4 %. Kareropus «Jlpyrue» BKIIIoYaeT BCe OCTaIbHbBIC CTPAHBI U COCTABIISIECT
30 % ot o01iero yucia myoauKaui (1015 K101 CTpaHbl MPUOIU3UTENIBHO 110 1%).

B npeacrarieHHo# Tabmmie 2 OTpaXkeHbl JaHHBIE M0 KOJIMYECTBY CTaTel, OMMyOIMKOBAHHBIX B PA3IMYHBIX
aKaJIeMUYECKUX J)KypHallaX Ha TeMy CErMEHTALlMH B BhICIIEM 00pa30BaHUU.

Tabnuna 2 — CUcoK akaJIeMUYEeCKUX JKYPHAJIOB, MyOJIMKYIOIIUX UCCIICIOBAHUS B 00JaCTH CErMEHTAIlMU Ha
PBIHKE BBICIIIETO 00pa30BaHusl, 10 KOIW4ecTBy crareii 3a mepuon 2000-2023 T

Ne Ha3zBanmne sxypHajia Koa-so crareii mo Ipeamernas odnacTb HsparenabcTBo H-index
TeMe cerMeHTaluu

1 Journal of Marketing for 18 Mapxketunr, O6pazosa- | Taylor & Francis 44
Higher Education HHE

2 Journal of Marketing 8 busnec, DxoHOMUKa, American Marketing 284

Mapketusr u Menen- Association
JKMEHT

3 Journal of Marketing 7 Busnec, Mapketusr u Routledge 60
Communications MenenxMeHT

4 Research in Higher Educa- 4 O6pazoBanne Springer Link 105
tion

5 Higher Education 4 O6pazoBanue Springer 127

6 Cogent Education 3 Oo6pasoBanue Taylor & Francis 36

7 The Journal of Higher 3 O6pazoBanue Taylor & Francis 106
Education

8 Studies in Higher Educa- 2 O6pasoBanue Taylor & Francis 129
tion

9 Education Economics 1 Oo6pasoBanue Taylor & Francis 43

10 | Journal of Higher Educa- 1 Oo6pasoBanue, [ocymap- | Taylor & Francis 54
tion Policy and Manage- CTBEHHOE yIpaBJeHHE
ment

IMpumedanune: CocTaBieHO aBTOPaMH Ha OCHOBE MCTOYHHMKA [16]

Uzyuenne myOnukauuii B JecaTH, NPUBEASHHBIX B TaOIUIIE 2, )KypHAJIOB MOKa3bIBA€T, YTO HAaUOOJbIIee
KOJINYECTBO CTaTel Ha TEMY CerMEHTalLMK Ha PhIHKE BhICIIEro oopazoBanus (18) omyonukoBano B «Journal of
Marketing for Higher Education», uro cBs3ano co crenuann3anueil ero Ha pe3yibTaTax UCCIeOBaHUA Map-
KETHHTa B KOHTEKCTE BBICILIETO 00pa3oBaHus. Takke CTOMT OTMETUTh MPEACTaBICHHOCTh TeMbl B «Journal of
Marketing» 8 cratesimu u «Journal of Marketing Communications» 7 cTaThsIMH, UTO YKa3bIBaeT Ha HHTEPEC K
MapKEeTUHIOBOMY TapreTHHTY ayIUTOPUHU B OM3HECE U YIIPABICHUH BBICIINX 00pa30BaTeNbHBIX YUPEKICHUH.

Takue xypnansl, kak «Cogent Education», «Studies in Higher Education» u «Research in Higher
Education», a taxxe «Higher Education», gokxycupyroTcs npeumyIiecTBeHHO Ha 00pa30BaTeIbHbBIX acleK-
Tax, JEMOHCTPUPYS Oosee y3Kyr0 CIeHUaTu3aluio Mo TeMe CerMeHTaluu notpeduteneil B 3Toi cdepe,
KOJIMUECTBOM cTateli oT 1 1o 4.

H-index siBnseTCs MHANKATOPOM Hay4HOH MPOIYKTUBHOCTH M IUTUPYEMOCTH ITyOIUKALUHA YUCHBIX, a TAKKe
Ka4yecTBa M BIMSHUS KYPHAJIOB B CBOMX MPEIMETHBIX 00IacTsIX. AHAIN3 €ro OXBaThIBACT B HACTOSILEM HCCIe-
JOBaHUH PA3IMYHbIC H3JATENILCTBA 10 TAKUM MIPEAMETHBIM 001acTH, Kak 00pa3oBaHue, OM3HEC U MAPKETHHT.
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«Journal of Marketing» Bwigensiercs cBouM BeicokuM H-index 1o Teme cermeHTanuu B cepe BICIIETO
00pazoBaHus paBHBIM 284, 4TO MOJYEPKUBACT €ro BEAYIIYIO MO3HIIUIO B 3TOM HAIIPABJICHUH CPE/IH )KyPHAIIOB
B 00JacTsix Ou3Heca, JKOHOMHKH, MApPKETHHTa U MEHE/PKMEHTa. JTO CBUICTENBCTBYET O TOM, UTO HCCIIEIO0-
BaHMs, ONMYOJIIMKOBAHHBIE B 3TOM XXYpHale, HIMEIOT 3HAUUTEIIbHOE BIUSHHUE HA aKaJ[eMHYECKOe COOOIIECTBO
W TPaKTUKY B JaHHBIX cdepax. Cpean crennalin3npoBaHHbIX JKypHAJIOB 10 BEICIIEMY oOpa3zoBaHuio, Higher
Education u Studies in Higher Education Taxke uMeroT Beicokue 3HadeHus: H-index, pasubie 127 u 129 coor-
BETCTBEHHO. DTH MMOKa3aTeJH IMOATBEPKAAIOT UX aBTOPUTET M 3HAUUMOCTh B aKaJIEMHUECKHX Kpyrax Io BO-
npocam oOpazoBanusi. OHH CITy’KaT BaXKHBIMU IUTaTGOPMAMU [T O0CYKICHHUSI M PA3BUTHSI TEOPUN U TIPAKTHK
B 00JIaCTH CErMEHTAIINHU BBICIIETO 00pa30BaHHS.

«Journal of Higher Education Policy and Management», «The Journal of Higher Education», u «Research
in Higher Education» Taxke BHOCAT onpeAenEHHBIN BKJIaJ B U3YYCHUE IIEJICBBIX NOJIUTUKU M YIPABICHHS
B cepe BhIcIIEro 00pa3oBaHus, C yMEpeHHbIMHU MokazatesiMu H-index ot 54 mo 106. DTu xypHaIbI Tpe-
JOCTaBISIIOT MIaTGOpMy AJISl KPUTHUECKOTO aHau3a U OO0CYXKIIEHHS, KOTOpble HEOOXOIMMBI ISl Pa3BUTHUS
3¢ PEKTUBHBIX CTPATETHH YIIpaBIeHUs M TIOJUTHKH B 00pa3oBartesbHol chepe. Ocoboe BHUIMaHHUE CTOUT y/ie-
muthb «Journal of Marketing for Higher Education» (44) u «Education Economics» (43), KoTopble, HECMOTpPSI
Ha HauMeHbInni H-index B BEIOOpKe HanboJiee 3HAYMMBIX U3aHUM 10 CErMEHTAIIMH B BBICIIEM 00pa30BaHUH,
UTPAIOT BYKHYIO POJIb B 0OCYKJICHHH YKOHOMUYECKUX acleKTOB o0pazoBanus. Huskuii nmokazarensr H-index
ITHX KYPHAJIOB HE JIOJDKEH BBOJUTD B 3a0ITy’KI€HUE OTHOCUTEIHHO UX BKJIaJIa B aKaJeMUYecKoe 00pa3oBHHE,
TaK KaK OHM OXBaThIBAET CIIEHU(PUUECKYIO U BAKHYIO 00JIaCTh 10 TEME HCCIICAOBAHHSI.

BosbIMHCTBO JKypHAJIOB M3[aeTCsl KPYIMHBIMH M3aTeNbCKUMH JIoMaMH, Takumu Kak Taylor & Francis,
Springer u American Marketing Association, 4To CBUETEIBCTBYET O BHICOKOM KauecTBe IMyOIHKaluil 1 aK-
TUBHOCTH UX B HCCIICZIOBAHHUAX CErMEHTALMH MToTpeduTenell B chepe akageMruuecKkoro o0pa3oBaHusl.

B tabnune 3 npezacraBieHbl Hanbolee UTUPYEMbIe HAyYHBIE CTAThH 110 TEME MCCIICJOBAHNUS 3a MOCIe]I-
Hue 23 roza.

Tabnuna 3 — CriMcok akaJeMHYeCKHX cTaTed B 00JacTH CErMEHTAllMU Ha PHIHKE BBICIIEr0 00pa30BaHUS 110
konuyecTBy nutupoBanus 3a 2000-2023 rr.

Ne Asrtop/T'on Ha3zBanmue cratbn Koa-50 ua-
THPOBaHHUS
1 Miguéis, V. L., Freitas, A., Garcia, P. | Early segmentation of students according to their academic performance: 160
J., & Silva, A. (2018). a predictive modelling approach
2 Constantinides, E., & Zinck Stagno, | Potential of the social media as instruments of higher education market- |
M. C. (2011) ing: a segmentation study 57
3 Angulo, F., Pergelova, A., & Rialp, | A market segmentation approach for higher education based on rational
J. (2010) and emotional factors 42
4 |Aghaz A Factors contributing to university image: the postgraduate students’ points
Hashemi, Amin; of view
Sharifi Atashgah, Maryam S. (2015) 41
5 Ho, H.F., Hung, C.C. (2008) Marketing mix formulation for higher education: An integrated analysis
employing analytic hierarchy process, cluster analysis and correspondence 41
analysis
6 | Han, Pingping (2014) A Literature Review on College Choice and Marketing Strategies for
Recruitment 30
7 Baumann, C., Hamin (2011) The role of culture, competitiveness and economic performance
in explaining academic performance: a global market analysis for 34
international student segmentation
8 Menon, M. E. (2004) Information search as an indication of rationality in student choice of
higher education 32
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9 Rindfleish, J. M. (2003). Segment profiling: reducing strategic risk in higher education management 21
10 | Amit K. Ghosh, Rajshekhar Javalgi, | Service strategies for higher educational institutions based on student 27
& Thomas W. Whipple (2008) segmentation
11 | Wilkins, S. (2020) The positioning and competitive strategies of higher education institutions 24
in the United Arab Emirates
12 | Schatzel, K., Callahan, T., Scott, C. | Reaching the non-traditional stopout population: a segmentation approach
J., & Davis, T. (2011). 18
13 |Blasco, M. F., & Saura, I. G. (2006) | Segmenting university students on the basis of their expectations o
14 |Jiménez-Castillo, D., Séanchez-|Segmenting university graduates on the basis of perceived value, image
Fernandez, R., & Iniesta-Bonillo, | and identification 16
M. A. (2013).
15 |Belfield C.R.. Fielding A. (2001) Measuring the relationship between resources and outcomes in higher
education in the UK 15
16 | Goodrich K., Swani K., Munch J. | How to connect with your best student prospects: saying the right things, 13
(2020) to the right students, in the right media.
17 |Chen, Y. F., & Hsiao, C. H. (2009) | Applying market segmentation theory to student behavior in selecting a 12
school or department
18 | Durango-Cohen, E. J., & Balasubra- | Effective segmentation of university alumni: Mining contribution data 1
manian, S. K. (2015) with finite-mixture models
19 | Story, J. (2023) Unique challenges of segmentation and differentiation for higher educa- 3
tion.
20 |Luque-Martinez, T., Dofa-Toledo, | University graduates’ segmentation: determinant factors
L., & Faraoni, N. (2022) 3
[Ipumeuanue: CocTaBieHO aBTOpaMH Ha OCHOBE UCTOYHHUKA [16]

[IpencrarnenHas B pe3ynbrare BeIOOpKH B Tabnuie 3 craths M. C., Miguéis u coaBTopos [ 17], paccMarpu-
BACT CErMEHTAIIMIO HA OCHOBE MOTCHIUATLHON aKaJeMHUUECKON yCTIeBAEMOCTH ISl POTHO3UPOBAHUS JalTb-
HEHIINX yCrexoB norpeduTeneii B yueOe. JlaHHas cTaThs 3aHs1a BTOPOE MECTO B criucke ¢ 160 muTupoBaHu-
eM. ABTOpaMu pazpaboTaHa CTPYKTypa CETMEHTAIMH CTYJCHTOB, O3BOJISIONIAS CBOCBPEMEHHO U TOYHO BBI-
JeTISITh LEJIEBbIC TPYIIIBI B 3aBUCUMOCTH OT MX YPOBHS aKaJeMHUYECKON yCIIEeBAEMOCTH, KOTOPBIH CTAHOBHTCS
OYEBHJICH YK€ TIOCIIe TIepBOro rofa oOyueHus. [IpeanoxenHas cucteMa CerMEHTAIMH BKIIOYACT Pa3IMYHbIC
CETrMEHTBI, YTO JIAeT BO3MOXXHOCTH 00JIee TOYHO PACTIPENENIATh YCHIIUS ISl IOCTHYKEHUSI 1IeJIeBhIX MOKa3aTe-
Jiel u pa3zpabareiBaTh HUGepeHINPOBAHHbBIC ICUCTBHS ISl KQXK0TO U3 CErMEHTOB.

Crarbs E. Constantinides u coaBTopoB [18] onpezensier cerMeHThI pbIHKa cper Oy IyIIUX CTYyJACHTOB Ha
OCHOBE HCIIOJIb30BaHMs COIMANIBHBIX CETEeH M M3ydaeT BIHMSHUAE COIMATbHBIX CeTeil Ha BRIOOP 0Opa3oBaTelb-
HOW TpOrpaMMbl M Yy4eOHOTO 3aBEJCHHUS (KOJIMYECTBO HUTUPOBAHUHN - 157). ABTOpBI ONpPEACTHIN TPH CeT-
MEHTa B 3aBUCHMOCTH OT IIOJIb30BAHHUS COLMAIBLHBIMU CETSMHU U XapakTepa MX BOBJICUEHHOCTH. « HoBHUKM»
MOJIB3YIOTCS COMANBHBIMU CETSIMA B MUHMMAJIBHOW CTENICHH, B OCHOBHOM paju pasBiecueHus, «ConnansHble
MOJIb30BATENIN» MPEUMYIICCTBEHHO BOBJICUCHBI B Pa3BlICKATECIbHBIC U COLUATBHBIC aKTUBHOCTH, TaKHE KaK
oOMeH (oTorpadusmu u Bujeo, a «MHGOpPMAIIMOHHBIE MTOJIB30BATEIIN MPOSBISIOT 00JIee aKTHUBHBIN UHTEPEC
K TIOMCKY MH(OpMaIMK HAPsILy C Pa3BICUCHUSIMH. DTOT MOAXO/ K CETMEHTAI[MH OTPa)kaeT pa3Hble MOJEIN
B3aUMOJICHCTBHSI - OT MACCHBHOT'O COIMATBHOTO MCIOJIB30BaHMSI 10 aKTUBHOCTH, HANIPABJICHHON Ha IOJTyye-
HUE UH(POPMAIINY.

F. Angulo u coaBtopsi [ 19] uccienoBaiv cerMeHTAIMIO, OCHOBAHHYIO Ha 00bEIMHCHUU PAIMOHAIBHBIX U
SMOIMOHAIIBHBIX aCTIEKTOB, KOTOPBIE OYAyIINe CTYJCHTHI YIUTHIBAIOT IIPH BBIOOPE BY3a, H UX CTaThs 00 TOM
nony4una 139 nurupoBaHuii. ABTOPBI ONPEACIHIIN, YTO JJISl CTYJICHTOB CPEH PallMOHAIBHBIX (DAKTOPOB BBI-
0opa yHHUBEpCUTETa HAXOASTCSl KAYECTBO U BBICOKHE CTaHAAPTHI 00pa30BaHusl, permyTaius y4eOHOTO 3aBe/ie-
HUS, pa3BUTasi HHPPACTPYKTYypa, aKaJIEMUUECKUE U KaphepHBIE BO3ZMOXKHOCTH, a TAKKE CTOUMOCTH O0YUYCHHSI.
Taxxke 0TMEUEHO, YTO JJISl CTYACHTOB BaYKHBI MEKIYHAPOJHBIC aKaJeMHUUECKIE MapTHEPCTBA YHUBEPCUTETA
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1 BO3MOXKHOCTh COBMeNIAaTh 00ydeHne ¢ nopadboTkoi. [lToMrUMO 3TOT0, aBTOPHI BBIICIWIN OCOOBI CErMEHT
CTY/CHTOB, JIJIsl KOTOPOTO OCHOBHOE BIIMSIHHE HAa BBIOOP OKA3bIBAIOT SMOLMOHAIBHBIE (PAKTOPBI, TAKHE KaK
BO3MOYHOCTb OKa3aHUs [IOMOLIY U MOAJIEPKKU CEMBHU.

KittoueBsie ciioBa UTparoT BaKHYIO pOJIb B IIPEICTABICHNN TEM HCCIIEIOBAaHUN U B YCTAHOBICHUN MEKIMC-
LMIUIMHAPHBIX CBsA3el. Busyanuzanus, koTopas rnpejicraBieHa Ha pUCYHKE 4 M03BOJISIET BBISIBUTH TPH OCHOB-
HBIX KJIACTEPa, KOTOpPbIC OTPAXKAIOT HanboJiee 3HaUMMbIC HANPABICHHS UCCIIEIOBAHUH 110 TEME CerMEHTAIuU
PBIHKOB YCITYT BBICIINX YYEOHBIX 3aBEICHUI U HX DBOJIOIHIO BO BPEMEHH.
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PucyHnok 4 — Kapra B3aMOCBSI3U KITIOUEBBIX CJIOB 110 TEME CErMEHTALlUH
PBIHKOB BBICIIIETO 00pa30BaHuUs B BEHIOOPKE HCCIICTOBAHMUS

[TpumMeuaHue - COCTaBICHO aBTOpaMH ¢ ucroib3oBanreM VOSviewer

[lepBbIii KI1acTep, pacoONIOKEHHBIH B IEHTPE KapThl, COCPEIOTOYCH BOKPYT TEPMHUHOB «BhICIIee 0Opa3o-
Banue» (higher education) n «cermenranus» (segmentation). DT HEHTPAJIbHbBIC Y3JIbl CBUIECTEIBCTBYIOT O
BKHOCTH JIAHHBIX MOHSATHH M3y4aeMol MpOoOJIeMbl U X HIMPOKOM OOCYXKIIEHHH B HAy4YHOH JmTeparype. B
paMKax 3TOro KJIacTepa UCCIEAYIOTCS Pa3IIMYHbIE aCIIEKThI CETMEHTAlUH CTYIEHTOB, BKIIIOYas AaHAIU3 AEMO-
rpadMuecKUX M aKaJIEMHUUECKIX XapaKTepUCTHK, YTO MMOTYEPKUBACT 3HAYMMOCTb HHIMBH Iy aTbHOTO TIOAX0/a
B 00pa30BaTeIbHOM HpoLecCe.

Bropoii kiactep, pacronoXeHHbIH Ha KapTe B3aUMOCBSI31 KIIIOUEBBIX CJIOB MO0 TEME CeTMEHTAIUNN PIHKOB
BBICIHIET0 00pa30BaHMs CIIPaBa, OXBATHIBACT TAKHE TEMbI, KaK «00pa3oBaHUE» U «UEIOBEUECKUH (aKTOp».
31ech akIeHT C/IeaH Ha U3yUYeHHN YUIeOHBIX TPOTPaMM, YIOBIETBOPEHHOCTH CTYICHTOB M T€H/ICPHBIX Pa3iiu-
yuid. JlaHHBII KI1acTep MOAYepKUBACT BaXKHOCTh MICHUXOJOTHYECKUX M COIMANBHBIX (PaKTOPOB, BIHSIIONIMX Ha
o0pa30BaTeNbHbI IpoLece, ¥ UX posib B (GOPMUPOBAHUH KaU€CTBEHHOIO 00Pa30BaTEILHOTO OIBITA.

Tperunii kjacTep, HaXOASAIIMKICS B HUKHEN 4aCTU KapThl, CBA3aH ¢ TEMAMH «MapPKETUHIOBAs CErMEHTALIS
U «TIIOTpeOUTENLCKOE ToBeieHHey. VcenenoBanust B 9Tol 061acTu GOKYCUPYIOTCSl Ha MAPKETHHTOBBIX acIleK-
Tax BBICILIETO 00pa30BaHMsI, aHATM3UPYSI MOTUBAIMU U TIPEATIOYTEHUS CTYJICHTOB IIPU BEIOOpE yueOHBIX 3aBe-
JCHUH U IporpaMM. DTO HalpaBJIeHHE MOAYCPKUBACT 3HAYMMOCTh TOHUMAHHUSI TOTPEOUTETHCKOTO IOBEACHUS
JUIs pa3paboTku 3 HEeKTUBHBIX MAPKETHHIOBBIX CTpaTeruii B 00pa3oBaTeIbHOM cdepe.
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Cpeny KIIIOYEBBIX HampaBlieHUH A OyIylnIuX MCCIeOBaHMH ObUIM BBIJCNICHBI TaKue Kak, aHAJIN3 Cer-
MEHTOB, CBSI3aHHBIX C TOPOJICKMMHU U CEIbCKUMH PalioHAMH, YTO ITOMOKET 0oJiee TITyOOKO MOHATH Pa3Iuyuus
B NIOTPEOHOCTSIX M MPEANOUYTEHUSAX CTYJCHTOB M3 Pa3IMYHBIX Jokanui. Oco0oe BHUMaHHUE CIeIyeT TaKKe
YIIEUTh BBITYCKHUKAM, YUUTBIBAsI OCOOCHHOCTH TIOKOJICHHH, M MEXKIyHAPOIHBIM CTYACHTaM, pa3padaThiBasi
MIOAXOMABI K UX CETMEHTAILIUU U METOJIaM B3aUMOJICUCTBHSI C ATOU 1eneBoi rpymnmnoid. Kpome Toro, aBTOpEI pe-
KOMEHJYIOT CO3[[aHue JICTaTM3UPOBAHHON CTpaTeruy CerMEHTAaIH, HAPABICHHOW Ha MOBBIIICHHE Ka4eCTBa
MPEOCTABISIEMBIX YCIYT, YTO Oy/IeT CIIOCOOCTBOBATH POCTY YJIOBIETBOPEHHOCTH CTYJICHTOB M YKPEIUICHUIO
KOHKYPEHTOCIIOCOOHOCTH 00pa30BaTeIbHBIX YUPESKACHUH.

Takum 00pa3om, B X0J1e OUOIMOMETPHUUECKOT0 aHaIN3a ObUIO BBISBJICHO MHOYKECTBO OJIX00B B CETMEH-
TallMM PhIHKA BBICHIETO 00pa3oBaHusi, c(OPMHPOBAH CIIMCOK aBTOPUTETHBIX MEXKIYHAPOIHBIX JKYPHAJOB,
KITIOYEBbIC aBTOPHI M HAYy4YHbIE ITyOIMKalUK ¢ BRLICOKMM YPOBHEM IIUTUPOBaHuUs. KapTa B3anMOCBs3H KiTtove-
BBIX CJIOB ITOKA3aJ1a, YTO CErMEHTAIUs PhIHKA BBICIIIETO0 00Pa30BaHUs SIBIISIETCS IIUPOKO 00CYKIAEMOM TEMOH
CpeaH aBTOPOB HAay4YHBIX IMyOIMKALMI M TPUBJIEKAET BHUMAaHHE MCCIEAOBATEICH K Pa3IMYHBIM NOAX0aM H
KPUTEPHSM, HCIIOIb3YEMbIM IS aHaIM3a U KIacCH(PUKALUK LEIIEBOW ayAUTOPHH.

MHNOJYYEHHBIE PE3YJbTATHBI (BbIBOAbI)

Hacrosiee uccnenoBanue BhISSBUIO 3HAYUTENBHBIA POCT HHTEpPECa K CErMEHTAI[MH PhIHKA BBICIIET0 00-
pazoBaHusi, 00yCIOBICHHBIH POCTOM YHCIIEHHOCTH 00YYaoLINXCsl B 9TOH cepe, yCHlieHHEeM KOHKYPEHIIUU B
HeH 3a nmoTpeduTese 1 HeOOXOIMMOCTHIO TOYHOM HACTPONKH 00pa30BaTENbHBIX YCIYT 0] Pa3HOOOpa3HbIe
MOTPEOHOCTH CTY/ICHTOB M UX CETMEHTOB.

Amnanmu3 BeIOOpku u3 90 crateif, U3 KOTOpPBIX ObLIO 0TOOpaHo 20 cTaTeil ¢ BBICOKMM YPOBHEM LIUTHPOBA-
HUS U3 0a3bl JaHHBIX Scopus MoKa3aj aKTHBH3aLUIO MUCCIEeNoBaTeNel MO TeMe CerMEHTAIMU B KOHTEKCTE
00pa3oBaHus, MAPKETUHTA U PA3HBIX YPOBHEH BBICIIEr0 00pa30BaHMsl, YTO MMOITBEPIKIACTCS TTOJIOKUTEITHHOM
JUHaMHUKOU myosukaiuii mo Heit ¢ 2000 mo 2023 roapl. BMecTe ¢ TeM, myOIMKaIiu MeXIyHapOIHOTO YPOBHS
10 CErMEHTAIIMU PhIHKA BhICIIEro oOpa3zoBaHus Kazaxcrana orcyrctByroT. CILA (19 %) sBisiroTcs auaepomM
B KOJIMYECTBE HAYYHBIX MyOJIMKAIMiA 110 HcceayeMon Teme, nanee cieayrot Ucnanust (7 %), Kuraii (7 %) u
Benukoopuranus (5%). «Marketing for Higher Education», «Journal of Marketing» «Journal of Marketing
Communications» SBJISIOTCS )KypHaJaMH ¢ HAWOOJIBIIMM KOJMYECTBOM CTaTel 1o TeMe cerMeHTauu (00ib-
e 7). ABropel M. C. Miguéis u ap., E. Constantinides u jap., a Taxxe F. Angulo u np., onyoiaukoBaiin pabo-
THI CO 3HAYUTENIbHBIM 4nciIoM nuTupoBanuii (0osneire 100). CornacHo KapTe B3aMMOCBSI3U KJIIOUEBBIX CJIOB,
Han0o0JIee CHIIBHBIMH CBSI3SIMHM OTJIMYMIMCH TAKHUE CIIOBa, KaK «Bbiciiee oOpa3zoBanuey» (higher education) u
«cerMeHTanus» (segmentation), 9YTO CBUAETENLCTBYET O 3HAYMMOCTH JAAHHBIX MApPKETHHTOBBIX TOHSTHU B
HAYYHOM COOOIIIeCTBE.

OCHOBHbIE HalPaBJICHUS MCCIICAOBAHUN Kacallch Pa3IHMYHBIX MOJXOI0B K CErMEHTAIlUH, BKIOYasi pas-
JIeJICHHEe CTYACHTOB I0 YPOBHIO aKaJeMHYECKOH YCIIeBaEMOCTH, IPYNITUPOBKY a0MTYpHEHTOB IPH BBIOOpE
YHHUBEPCUTETA Ha OCHOBE PALIMOHAIBHBIX U YMOIMOHAILHBIX (PAKTOPOB, & TAKKE KIACCH(PUKALIUIO ay TUTOPUN
PBIHKA BBICIIETO 00pa30BaHMs B 3aBUCHMOCTH OT XapaKkTepa B3auMOJICHCTBUS aOUTYpHUEHTOB, CTYICHTOB, pa-
0oTomaTeeil U BBITYCKHUKOB.

KitoueBbiMU HampaBiIeHUSIMH JJIsl OYAyIIMX WCCIEOBaHUI OBUIM OTpE/eNeHbl TaKhe Kak, BBISIBICHHE
0COOEHHOCTEH CErMEHTOB Ka3aXCTAaHCKOTO PhIHKA BBICIIEr0 0Opa3oBaHUsl, a TAK)Ke U3YUCHUE Pa3IHUMsl Cer-
MEHTOB CTYJICHTOB U3 TOPOJICKHMX M CEIILCKUX PETHOHOB. Hapsity ¢ 9THM, yUnUTBIBasi OTCYTCTBUE WHTEPHAIIUO-
HAJILHOW HayYHOH aKTUBHOCTH 110 HCCIICJIOBAHNIO CEIMEHTAIIMHU PBhIHKA BhIcIIero oOpa3zoBanus B Kazaxcrane,
PEKOMEH/TyeTCs N3y4eHHEe CETMEHTUPOBAHUS 110 CTPAHOBBIM aCMIEKTaM KOHTHHICHTA CTYJCHTOB U BBIITYCKHH-
KOB 3TOT'0 YPOBHS 00pa3oBaTebHBIX YCIIYT.
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ABSTRACT
The purpose of the study is to conduct a bibliometric analysis of scientific literature in the field of
segmentation of the higher education to determine the degree of relevance and study of the problem and
identify the main trends.
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Research methodology. The collection of relevant scientific articles with bibliometric method was carried
out in the Scopus database with keywords "marketing in higher education”, "consumers", "higher education",
"market segmentation". The study of scientific publications containing the relationship between marketing in
higher education and segmentation was conducted. Scopus database analytics was used to visualize the data,
and the VOSviewer software was used to analyze keywords.

The originality of the research lies in the systematisation of main approaches in segmentation and is one of
the first studies with contribution to strategic segmentation in higher education. This study identifies key areas,
central authors, and gaps.

The results of the study. The bibliometric analysis was carried out on 90 scientific articles, of which 20
articles with a high citation level from 10 international scientific journals. The results show a significant increase
in interest in segmentation in the higher education, which is reflected in increasing number of publications on
education, marketing, and social sciences. Many studies pay attention to the segmentation of students, but the
target audience considered as applicants, parents, employers, and graduates. For future research, the authors
recommend focusing on the segmentation of international students, urban and rural segments of students, and
the graduate segmentation and consider specifics of higher education segmentation in Kazakhstan.

Keywords: segmentation, higher education, bibliometric analysis, marketing in education, consumer behavior

KOFAPBI BIVIIM HAPBIFbIH CETMEHTALUAJIAY 3EPTTEYJIEPIHIH
BUBJINOMETPUSAJIBIK TAJJAYbI

A. 1. McaeBa!, JI. K. Baiimaram6eroBa "
! Hapxo3 YuuBepcureti, AnmMatsl K., Kazakcran PecryGiukach

AHJIATIIA

3epmmeyoiy maxcamor. [IpobieMaTHKaHBIH ©3CKTUIIN MEH 3€pPTTEIy JOPEKECiH aHBIKTAY, COHJIail-aK HeTi3-
Tl TEHIEHITUSIAP Bl aHBIKTAY YIITiH )KOFaphI O1JTIM HAPBIFBIH CETMEHTTEY CaTaCHIHAAFI FRIIBIMA 9/IcOneTTepre
OMOIIMOMETPUSIIBIK TAJIJIAY JKYPTi3y.

3epmmey adicnamacwl. 3epTTeyAl Oaranaylibl CHHTE3JICY YIIIH OMOJIMOMETPUSUIBIK OIC KOJAAHBUIIBL.
TuicTi FEUIBIMH MaKaajgapbl )KUHAY ScOpus XalbIKapalblK 0a3achlHIA KY3€re achIPbUIIIbI, OHIA aFbUIIIBIH
timiameri «marketing in higher education», «consumersy», «higher education», «market segmentation»
CUSKTBI TYWIHII co37ep KOIMaHBUIABI. bimiM Oepyeri MapKeTHHT TIEH JKOFaphl Oi71iM HapBIFBIH CETMEHTTEY
apachlHIarbl OailIaHBICTBI KAMTUTBIH €H TaHBIMAN aBTOPJIAPbIH, 3ePTTEYIIep MEH 0aChIIBIMAAPIbIH )KYMBICHIH
3epTTey Kyprizinai. Jepextepai Busyanuzanysiiay yiiH SCopus IepeKKOPbIHbIH aHanuThkackl, VOSviewer
OarmapiaMablK Kypalibl KUIT ce3ep/i Tajnaay YIIiH naiaaaaHbUIIbL.

3epmmeyoiy 03indix epexuteniei. CETMEHTTEYIET1 HETI3T1 TOCUIACPIl KYHeey e KoHe KOFaphl OiTiM Oe-
PYJeri CTpaTerusuIblK CETMEHTTEY/IiH JAaMybIHa yJieC KOCAThIH OChI CAJIafarbl alFallKbuIapIbiH Oipi OOJbII
TaObabl. Byt 3epTTey Heri3ri GarbITTapAbl, HET13T1 aBTOpIap/abl )KOHE JKETKITIKCI3 3ePTTENreH acleKTiIepai
AHBIKTANUIbL.

3epmmey nomuoicenepi. budbmuoMeTpusIIBIK Tamaay 90 FEUTBIMU MaKaia OOWBIHIIIA KYPTi3UIi, OHBIH IITiH-
ne Scopus JaepekkopbiHaH 10 XanbIKapaliblK FRUIBIMH KYPHAJIAH JKOFaphl JIoiiekce3 JAeHreii oap 20 makania
TagaamIbl. HoTmkenep skorapsl 0171iM HapbIFBIH/IA CETMEHTTEY TaKbIPhIObIHA KbI3bIFYIIBLUIBIKTHIH Al TapIIbIKTal
ecyiH KepceTreai, OyIT )KOFaphl O11iM, MAPKETHHT KOHE QJIEYMETTIK FhUTBIMIAP TYpPajibl KapHUsIaHbIMAAPABIH
keOeroiHeH KepiHemi. Kemreren 3eprreynep CTYACHTTEpPAi CETMEHTTeyre Oaca Hazap aymapansl, Oipak
MaKCaTThl ayJUTOPHSICHI TaJlANKepJep/i, aTa-aHalap/bl, KYMbIC OepyIlIiiepni, TYJIeKTep/ai Je KaMTHIbI.
Bonamrak 3epTreynep yiIiH aBTOpiap XajbIKapajiblK CTYACHTTEPAI CErMEHTTEYyre, CTYACHTTEPAIH KalallblK
JKOHE ayBUIJIBIK CETMEHTTEPIHIH epeKIeTiKTepiHe Ha3ap ayIapy/abl, COHIal-aK TYJIEKTep/Ii CETMEHTTEY epeK-
MIETKTEPiH KapacTRIPYIbl YChIHAABI. Ka3zakcTaHHBIH *KOFaphl 011iM HapBIFBIHIAFB CETMEHTTEPIIH KETKUTIKCI3
3epIeIeHYIH eCKepe OTBIPHIT, OyIiI OaFBIT OOJAIIaK 3epTTEeYIIep YIIiH Ie HETi3T1 BEKTOPIbI Olipe .

Tyiiin co30ep. CeTMEHTTEY, KOFaphl O1TIM, OMOTMOMETPHSITBIK TaIAy, TYTBIHYIITBIIBIK MiHE3-KYITBIK
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AVMAKTBIK TYPU3MII JAMBITY bl MEMJIEKETTIK PETTEY:
9KOHOMMUMKAJIBIK KOHE CAACHU ACIIEKTIJIEPI

K. K. Ilpum:kaposa', H. 7K. CyaeiimenoBa’*, A. M. Epkinoek!
'K.CaranueB aThiniarbl Xanbikapanblk busnec YHuepcureti, AnMatsl, Kazakcran Pecriyomukacs
’Hapxo3 Yuusepcureti, Anmatsl, Kazakcran PecriyOmukacs

AHJATIIA

Byn makama Kaszakcran PecryOnmkacwelHma opTypii alMakTa TypHCTIK OCJICEHUTIKTI KOJNIay MEH bIH-
TaJlaHABIPY/a, KYHeHl OacKapyJbl KakcapTy MakcaThIHAA TYpPUCTIK MHAYCTPHSICBIHIA OCII Kelie KaTKaH
0OCEKeJEeCTIK MEeH FalaMIBIK ©3repicTep KOHTEKCTIHAE eNMMIi3eri alMaKThIK TYPU3MIl JaMBITY MPOIIECCiH
3epTTeyre OarbITTANIFaH.

3epmmeyoiy maxcamul. KazakcTannarbl allMaKThIK TYPU3M/1 1aMBITY /bl TaJIay MEH KaJbIITACKAH JKYHEH1
MEMJIEKETTIK perTeyai Oaranaynsl Kamtuabl. byn maxcar TypkicTan Mblcaiibl asiChIHIA WHHOBALMSUIAPAbI
Oackapy MEH OHIMJLUIIKTI apTThIpyFa, OWIIIK OpraHmaphl *KY3/IECeTiH HETIi3r MoceleNnep/Ii aHbIKTayFa JKoHE
allMaKTBIK TypU3M/Ii 0acKapy *KYHeciH jkaKcapTy YIIiH YChIHBICTAp d3ipieyai Onmipeti.

3epmmey adicnamacwi. JKyMbICTa KeJieciie FhIIBIMU 9iCTEP KOIIAHBUIFaH: SKCTPATIONALUS, IPadUKaIbIK
ojlic, IepeKTepAl Tajaay, ecenreyiaep MEH CTaTHCTHKAIIBIK Talaayiap.

3epmmeyoiy Oipezeinici/gynovlivieel. JKacanran 3eprrey KaszakcraHmarbl TYpHCTIK HHIYCTPUSHBIH
JUHAMHUKAIIBIK ©CYyl asChIHAA ©3CKTUIIr )KOFaphl KoHE eNiMi3fe ailMaKThIK TYPU3MIiH TYPaKThl JaMbITy MEH
MEMJICKETTIK PETTEY Il THIMIIPEK Ty Ie MaHbI3/bl KajaM OOJIbII TaObLIaIbI.

3epmmey Homuoicenepi:

1.Onemaik ToxipuOenep TalAaHBIN, Ka3aKCTaHIBIK IIapTTapra Oelimjaeyre OoJaTBIH acreKkTiiepi
KapacThIPbUIIBI.

2. TypkictaH MbIcajibl asChIHIA WHHOBAIMSIAPABI Oackapy MEH OHIMIUIIKTI apTTBHIPHIN, KaJbINTaCKaH
KYHEHI MEMIIEKETTIK PETTeyIe 3ePTTEeYAiH HOTHKEIepl YChIHBUIBIIN, OaraiaH/Ibl.

3. Kazakcranmarsl aitMakTBIK TYpU3MIiI JAMBITYIbI MEMJICKETTIK PETTEY/IIH KabIITacKaH >KyHeciHAeTi
LIEKTEYJIEP MEH MACceIesep aHbIKTabl.

4. TypusMmi peTTeyaiH YKOHOMHUKAIBIK )KOHE CasiCH aCTICKTIJICPiH Taljay MEH OHBIH aifMaKTapaarbl MOJICHH
QIIEYMETTIK JJaMyFa dCEpiHiH Talaybl YChIHBUIIBI.

5.Kazakcranmarpl aiiMakTBIK TYPU3M/I OacKapy JKyHeciH xaKkcapTy YIIiH YCHIHBICTAp 931pIIeH Ii.

Tytiin co30ep: MEMIIEKETTIK PETTEY, alMaKTBIK TYPU3M, METEIIIK TOKIpHOe, OHIMIUTIK, THHOBAIUASIAP b
Oackapy, TypkicTaH Kallachl.
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